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1. Attend three Chapter Meetings this programming year

2. During the networking portion of any event, introduce yourself to 3 new people
(can be done at one event or multiple events)

3. Bring an FEI qualified prospective guest to an event

4. Ask the following ice breaker question, “What was your very first job?” to at least
one member or strategic partner

5. Sign up to be a buddy. New members, connect with your buddy outside an FEI
event

6. Attend a CPE meeting

7. Help introduce two members or partners who don’t know each other

8. Follow FEI Madison on LinkedlIn (get a stamp if you already do)

9. Tag a prospective member on an FEI LinkedIn post

10. Reshare an FEI post on LinkedIn

11. Complete an FEI post event survey

12. Attend the Holiday party or happy hour social

13. Send a programming idea or speaker suggestion to the programming committee
(include contact info if applicable)

14. Renew your membership

If you renewed or joined over the summer, you get a stamp.

15. Grab coffee or lunch with another FEI member or strategic partner

16. Find something in common with a fellow FEI member that you didn’t know before
17. Existing members, send a welcome note to a new FEI member via email or
Linkedin message. New members, connect with a board member on LinkedIin/email
18. Ask the speaker a question at an FEI event during Q&A or connect with the
speaker before or after the event

19. Members, attend an FEI Roundtable event. Strategic Partners, encourage 2
members to attend a round table and both earn the square

20. Sit with a member/partner you've never met at one of the monthly lunches

21. Share a celebration with Amanda to post in our monthly newsletter (promotion,
company news, life events, this can be about yourself or other members)

22. Create your own LI post from a local event and tag FEI Madison

23. Email an FEI board member a suggestion for how we can make FEI better for you
24. Connect on LinkedIn with a current member or strategic partner that you aren’t
currently connected to



